
 

v 
 

Contents 
 

Foreword  ix     

Preface  xi 

Acknowledgements  xii 

Disclaimer  xii 
 
Introduction  xiv 

Program Description  xiv 

Due Diligence  xvi 

  Conversion Chart  xvi 

  Checklist  xvii 

Up­Cycle Market  xviii 

 

Chapter 1: Why Costa Rica?  1 

Location, Location, Location  1 

Benefits of Costa Rica  2 

  Country Map  9 

   

Chapter 2: Where’s the Action?  10 

Strategic Price Range  11 

Northern Pacific Zone, Guanacaste  13 

  Map  13 

  Fundamentals  14 

  Interview  15 

Central Pacific Zone, Puntarenas  18 

  Map 18 

  Fundamentals  19 

  Interview   20 

Outer Central Valley,  Alajuela  26 

  Map 26 

  Fundamentals  28 

  Interview  28 

  Interview  32 
San José, Business District Suburbs 36 

  Map  36 

  Fundamentals  37 

  Interview  38 

 

Lake Arenal, La Fortuna  42 

  Map  42 

  Fundamentals  43 

  Interview  43 

Southern Pacific Zone  46 

  Map 46 

  Fundamentals  47 

  Interview  48 

Southern Caribbean  54 

  Map  55 

  Fundamentals  55 

  Interview  57 

Southern Nicoya Peninsula  60 

  Map  60 

  Fundamentals  61 

  Interview  62 
 

Chapter 3:  What’s the Deal?  68 

Meet Your Buyer  68 

Finding Deals  69 

  Wholesale Deals  70 

  Newspapers  71 

Evaluating Deals  71  

  Checklist  72 

Negotiating  74 

 

Chapter 4:  Creative Financing  77 

  Personal Story  77 

Options  79 

Lease Options  81 

  Sample Deal  82 

Owner Financing  82 

  Sample Deal  83 

Private Financing  83 

Seller Partnering  84 

  Sample Deal  86 



Contents 

 

vi 
 

Chapter 5: Institutional Financing 87 

Introduction  87 

Financing Property in Costa Rica  87  

  Background  87  

  Products in Costa Rica  89 

  Terms and Borrower Requirements  91 

  Required Documentation  92 

  Credit Scores  93 

  Construction Loans  93 

  Raw Land Loans  94 

  Second Mortgages as Down Payment  94 

  Approval Process  94 

  Closing Costs  95 

  Appraisals  95 

  Purchase Contracts  96 

  DTI Ratio  96 

  Life Insurance Requirements 97 

 Products from the United States  97 

  Hard Money  98 

  Summary  99 
IRA Purchasing  100 

  Self‐Directed IRAs  100 

 

Chapter 6:  Building Spec Homes  104 

Strategies  104 

Spec Homes  105 

Building Lots  106 

Variables of Value for Land  107 

Construction Styles and Costs  108 

 Concrete with Rebar  108 

  Concrete Prefab  108 

Pools and Landscaping  110 

Turnkey Contractors  111 

  Contractor Duties  111 

  Profile  112 

  Interview  113 

Architect   118 

  Interview  118 

  Formula for Profit  120 

  Checklist  122 

 Single‐story Spec Home  124 

  Two‐story Spec Home  126 

 

Chapter 7: Renovating Homes  128 

Remodels  128 

  Tico Homes  128 

  North American Homes  130 

Location  132 

Sub­contractors  132 

Suggested Improvements  133 

Suggested Improvements—Expanded  134 

  Formula for Profit  137 

  Remodel Example  138 

  Checklist  140 

 

Chapter 8: Raw Land Urbanization  142 

Strategy  142 

Zoning  143 
The Process   146  
Key Considerations  147  

Factors to Consider for a  

  “Condominio” Subdivision  151 

Other Factors in Land Development  152 

Infrastructure  154 

  Water Prospector, Profile  156 

  Entrance Example  160 

Development Team  161 

Project Manager/Investment Consultant  162 

  Consultant Duties  162 

  Interview  162 

Selling Lots  169 

  Formula for Profit  170 

 Urbanization Example  172 

  Checklist  175 

 

 



Contents 

 

vii 
 

Chapter 9: Passive Investment Strategies  177   

Private Mortgage Lending  177 

  Sample Deal  179 

 Mortgage Agreement  179 

Buy­and­Hold  180 

Pre­developed Lots  180 

Large Land Buy­and­Hold   181 

Pre­construction Condominiums  181 

   Passive Investments, Profile  182 

   Rental Income Projection  183 
Investor–Developer/Joint Venture  185 

  Joint Venture Agreement (spec home)  185 

Property Management  187 

  Interview  187 
  Sample Deal  189 

 

Chapter 10: Selling Your Investments  190 

Exit Strategies  190 

Listing Your Deal  192 

  For Sale By Owner Web Sites (FSBO)  193 

  Alternative Marketing  193 

  Success Story  194 

   

Chapter 11: Costa Rican Real Estate Law  199 

Ownership Rights  199 

Purchase Process  199 

Purchase Agreement  200 

 Sample Purchase Agreement  200 
Deposits  200 

Power of Attorney  201 

Funding the Purchase  201 

Corporate Vehicles  201 

Closing Costs  202 

  Samples  203 

Tenancy Laws  205 

Taxes  206 

  Interview, Attorney  206 
Insurance  211 

Chapter 12: Ethics and the Environment  212 

Ethics  212 

  Local Ethics  213 

The Environment  214 

Green Building  215 

  Green Building Products  215 

Eco­Community/Urbanization  216 

  Interview  217 

Eco­Architecture  225 

  Interview  225 

Green Investment Strategies  229 

 

Resources and Referrals  230 

Investor Coordinator  230 

Lawyer  231 

Real Estate Agents  231  

Property Management  235  

Architects  235 

Builders and Building Services  236 

Project Manager  237 

Lenders and Financial Services  238 

Real Estate Investing  239 

Web Site Directory  240 

 

Appendix: Real Estate Contracts  242        

Buying and Selling (standard)  243 

Buying and Selling  

  (with corporation and POA)  247 

Buying and Selling  

  (standard, with seller financing)  251 

Option Contract for Buying and Selling  255 

Transfer Deed  259 

Mortgage  260 

Power of Attorney  261 

Residential Lease Agreement  262 

Construction of a House  265 

Guaranteed Construction Standards    

  “Annex B”  270 



Contents 

 

viii 
 

Guaranteed Construction Standards 

  “Annex C”  273 
Constitution of a Corporation  277 

Partnership and Joint Venture  

  Agreement (spec home)  281 

 

Annotated Bibliography  284 

Index  286 
 
About the Author   


